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Hypercom and Mobibucks Bring E & M-Commerce to Tier 4 Restaurants

Technology Builds Reach and Sales for Smaller Restaurants

Scottsdale, Ariz., and Mountain View, Calif., October 9, 2009 – Hypercom Corporation (NYSE: HYC) and Mobibucks today announced that they have integrated and are rolling out Mobibucks on-line and mobile software with Hypercom’s high security Optimum T4200 card payment terminals and HBNet transaction transport service to help US-based quick service and fast-casual restaurants reach more consumers, generate more orders and build sales through eCommerce and mCommerce.  Mobibucks software links Hypercom’s Optimum countertop devices to a restaurant’s online ordering web site for take-out, delivery and dine in. HBNet securely speeds the authorization and processing of the transactions. 
“Gen Y leads in quick service and fast-casual dining. Seven out of 10 Gen Y consumers opt for online ordering over using the phone, and in today’s highly time-sensitive contemporary lifestyle, smaller restaurants need sensible and affordable technology to reach more consumers and build their revenues.  With Hypercom, we are bringing to market the payment industry’s first product that lets this important segment of the retail market compete against their larger competitors by combining the efficiency of card present transactions and web-based ordering,” said Jorge Fernandes, co-founder, Mobibucks.  

“Smaller restaurants will be able to take Web orders from the computer to the restaurant kitchen in one seamless process.  That’s a win-win for consumers on the go and restaurateurs who want to survive and prosper,” said Heidi Goff, President and Managing Director, The Americas, Hypercom Corporation. 

Supports mCommerce Mobibucks 

The new offering also supports mCommerce Mobibucks, an innovative mobile payment system whereby consumers pay for purchases using their mobile phone number and a Mobibucks assigned PIN that is linked to an on-line stored value account.  The combination of on-line and mobile phone ordering and in-store terminals brings mCommerce and eCommerce payment capabilities to smaller restaurants in one easy to use system.   

About Mobibucks (http://www.mobibucks.com) 

Established by Jorge Fernandes, founder and former CEO of ViVOtech and Dave Barram, a Senior Silicon Valley Executive at Apple, Silicon Graphics and Hewlett-Packard, MobiBucks is a free, fast and secure virtual payment platform enabling partners to bring to merchants and consumers secure payment credentials for the digital economy. MobiBucks is led by a combination of payment industry veterans and innovative entrepreneurs working together with leading edge retailers to create the next generation payment infrastructure.  For more information, please visit www.MobiBucks.com. 
About Hypercom (www.hypercom.com)
Global payment technology leader Hypercom Corporation delivers a full suite of high security, end-to-end electronic payment products and services. The Company's solutions address the high security electronic transaction needs of banks and other financial institutions, processors, large scale retailers, smaller merchants, quick service restaurants, and users in the transportation, petroleum, healthcare, prepaid, unattended and many other markets. Hypercom solutions enable businesses in more than 100 countries to securely expand their revenues and profits. Hypercom is a founding member of the Secure POS Vendor Alliance

# # #

Hypercom and Optimum and Design are registered trademarks of Hypercom Corporation.   All other products or services mentioned in this document are trademarks, service marks, registered trademarks or registered service marks of their respective owners. This press release includes statements that may constitute forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, including statements regarding market acceptance of new products, product capability and performance, product competitiveness, product certifications, product sales, revenues and profits, market share, and expected acquisition results and benefits. These forward-looking statements are based on management’s current expectations and beliefs and are subject to risks and uncertainties that could cause actual results to differ materially from those described in the forward-looking statements. In particular, factors that could cause actual results to differ materially from those in forward-looking statements include: industry, competitive and technological changes; the loss of, and failure to replace any significant customers; the composition, timing and size of orders from and shipments to major customers; inventory obsolescence; market acceptance of new products and services; compliance with industry standards, certifications and government regulations; the performance of suppliers, contract manufacturers and subcontractors; the ability to successfully integrate the technologies, operations and personnel of acquired businesses in a timely manner; the ability to obtain the expected strategic and financial benefits from acquisitions; risks associated with international operations and foreign currency fluctuations, the state of the U.S. and global economies in general and other risks detailed in our filings with the Securities and Exchange Commission, including the Company's most recent 10-K and subsequent 10-Qs and 8-Ks. Forward-looking statements speak only as of the date made and are not guarantees of future performance. We undertake no obligation to publicly update or revise any forward-looking statements.
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